
Benedict Negotiating Seminars, Inc.

INVESTMENT SCHEDULE*
(all fees are in U.S. currency)

Seminar United
States

Canada United Kingdom
Europe

L. America
South America

Australia
Far East

Near East
Africa

How to Deal With 
Back Door Selling  
(Up to 40 people)

$3,960*

$3,560 if paid day 
of seminar

$4,160*

$3,760 if paid day 
of seminar

(plus GST)

$4,360*

$3,990 if paid day of 
seminar

$5,400*

$5,0000 if paid day 
of seminar

Additional 
Participants

$99/person, or $89/
person if paid day 

of seminar

$99/person, or $89/
person if paid day 

of seminar

(plus GST)

$109/person, or 
$99/person if paid 

day of seminar

$135/person, $125/
person if paid day of 

seminar

*Plus travel expenses including: airfare (coach in US and Canada, 
Business class all other), hotel, meals, & ground transportation.  


